
HOME BUYING GUIDE



By putting people ahead of properties, 
The Link Agency provides answers, along with 

results you'll be happy with.



1

YOUR HOME-BUYING PACKET
A Complete Guide to the Home-Buying Process

Welcome!
You are about to embark on the exciting journey of 
finding your prefect home. Whether it is your first 
or tenth home, a retirement home, or investment 
property, we will make your home buying 
experience fun and exciting. We can help you find 
the ideal home with the least amount of hassle; 
and we are devoted to using our expertise and the 
full resources of our office to achieve these results. 

Purchasing a home is a very important decision 
and a big undertaking in your life. In fact, most 
people only choose a few homes in their lifetime. 
We are going to make sure that you are well 
equipped and armed with up to date information 

for your big decision. We are prepared to guide you 
through every phase of the home-buying process. 
This packet gives you helpful information during 
or after your transaction. Use its reference pages 
and agency explanations, as an invaluable guide on 
your home buying journey. 

Please keep this packet with you during your 
home-buying process. There are pages that contain 
important phone numbers and dates and areas for 
notes to help you stay organized.

So let’s take an exciting journey together! We look 
forward to meeting your real estate needs every 
step of the way!
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HOW TO BUY IN A TIGHT MARKET

Increase your chances of getting your dream house in a competitive housing market. 

Get prequalified for a mortgage.  
You’ll be able to make a firm commitment to buy and your offer will be more desirable to the seller.

Stay in close contact with your real estate agent. 
Your agent will be on the lookout for the newest listings that meet your criteria. Be ready to see a house 
as soon as it goes on the market — if it’s a great home, it will go fast. 

Scout out new listings yourself. 
Browse sources such as realtor.com and local real estate listing sites. Set up alerts for the neighborhoods 
and characteristics you’re looking for. Drive through your target neighborhoods, and if you see a home you 
like for-sale, send the address and listing agent’s name to your agent, who can schedule a showing for you.

Be ready to make a decision. 
Spend plenty of time in advance deciding what you can afford and must have in a home so you won’t 
hesitate when you have the chance to make an offer.

Bid competitively. 
Your first inclination may be to start out offering something less than the absolute highest price you can 
afford, but if you go too low in a tight market, you will likely lose out.

Keep contingencies to a minimum. 
Restrictions such as needing to sell your home before you move can make your offer unappealing. 
Remember that, if the market is tight, you’ll probably be able to sell your house rapidly. You can also talk 
to your lender about getting a bridge loan to cover both mortgages for a short period.

But don’t get caught in a buying frenzy. 
Just because there’s competition for a home doesn’t mean you should buy it. And even though you want 
to make your offer attractive, don’t neglect inspections that help ensure the house is a sound investment.
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V.S.

HOW WE WORK WITH BUYERS

Working with Home Buyers
It’s hard to find a house by yourself. But lucky for you, you don’t have to go it alone. You 
have contacted a professional Realtor® who is here to help.

FINDING A HOME ON YOUR OWN.
This method includes searching online websites like 
Zillow and Trulia as well as driving around looking for 
“For Sale” signs. This is a good start, but it does not 
have the most accurate and up-to-date information. 
It can often be confusing and overwhelming.

WORKING WITH A REALTOR®
Buyers agents represent the best interests of 
the buyer. We offer experience and expertise 
throughout the home buying process. Realtors® 
have access to tools with the most accurate and 
up-to-date information. Best of all our services 
are always FREE for buyers.
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BUYER AGENCY (SINGLE AGENCY)
Agent will represent the best interests of the buyer. 
Agent will owe the buyer fiduciary duties. Agent 
must give the seller all material facts so that the 
seller can make an educated decision.

Who Works for Whom?
In all relationships, your agent has a duty to act honestly with both the buyer and 
the seller.

A REALTOR, A CLIENT, AN AGENCY…

Buyer

Seller
SELLER AGENCY (SINGLE AGENCY)
Agent will represent the best interests of the seller. 
Agent will owe the seller fiduciary duties. Agent 
must give the buyer all material facts so that the 
buyer can make an educated decision.

TRANSACTION BROKER (DUAL AGENCY)
Agent represents both the buyer and the seller 
equally. Agent’s objective is to get a mutually 
satisfactory agreement among all parties. Agent 
gives all options to the buyer and the seller. 
Depending on the local market, all parties may be 
present at contract presentation to negotiate on 
their own behalf. All parties have confidentiality. 
Agent may do nothing to the detriment of either 
the buyer or the seller. Both the buyer and the 
seller have a right to counsel. Before making any 
decisions, both parties have the right to seek 
family, religious, legal, or financial counsel.

Buyer Seller

Buyer

Seller
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ADVANTAGES OF A BUYER-AGENCY AGREEMENT

Real Estate Disclosure Form

A WEALTH OF BENEFITS
A professional buyer’s agent can save you 
considerable time, effort and money throughout 
the entire home-buying process. You’ll have 
a skilled professional representing your best 
interests — and only your interests — at every step. 
And because all commissions will be paid by the 
seller’s agent, all the services of a buyer’s agent are 
available to you at no cost whatsoever.  

EASY TO GET. HARD TO DO WITHOUT.
By entering into a buyer’s agency agreement, you 
have everything to gain and nothing to lose. When 
you sign the agreement, you are simply agreeing 
to “hire” a personal representative who, by law, 
must represent your best interests to the best of 
his or her abilities. You’ll have a highly qualified 
professional dedicated to helping you make one 
of the most important investment decisions you’ll 
ever make, without having to make any financial 
investment whatsoever. It’s a great deal that offers 
a great deal of advantages. 

EXPERIENCE AND EXPERTISE.  
NO EXPENSE.
Buyer’s agents know the market, as well as the 
intricacies of home buying. After understanding 
your needs, budget and preferences, we’ll pinpoint 
the homes that are most suitable for your 
individual situation, as well as guide you to options 
for attractive financing. Once you locate the home 
that’s right for you, we’ll help negotiate contracts 
on your behalf, present contracts, coordinate 
necessary inspections and attend to numerous 
details right up to the closing. 



6

Inspections Remove Contingencies

THE HOME-BUYING PROCESS

We have designed this packet to assist you 
with the purchase of your new home. We 
assure you that it is our goal to provide you 
with the most professional and informative 
service available. We are always just a 
phone call away!

Find a Realtor® You Can Trust

Analyze Your Needs in a Consultation

Select Properties

View Properties

Negotiate and Counteroffer

Accept the Contract

Complete the Mortgage Application

Secure Underwriting

Obtain Loan Approval

Contact Title Company

Close on the Property

Take possession of your New Home

Earnest deposit money

Credit Report

ConditionsRejection

Title Exam & Title

Appraisal Verifications

Obtain Financial Pre-Qualification 
and Pre-Approval
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OFFER & ACCEPTANCE

Offer to Purchase Form Purchase and Sales Agreement

Once you have found the home you wish to 
purchase, you will need to determine what offer 
you are willing to make for the home. Most first-
time buyer's think they need to negotiate a price 
that is much lower than the asking price. This is 
not always the case. It is important to remember 
that the more competition there is for the home, 
the higher the offer should be – sometimes even 
exceeding the asking price. Your buyer's agent will 
run a (CMA) Comparative Market Assessment to 
show you what homes in the same neighborhood 
with similar features & characteristics have recently 
sold for. Your offer should be fair and one you 
think the seller will accept.

Offers are presented to the listing agent in writing. 
When the seller accepts an offer (in writing) it 
becomes a legal contract. When you write an offer 
you should be prepared to pay an earnest money 

deposit. This is usually a smaller amount $1,500 
- $5,000 to guarantee that your intention is to 
purchase the property.

After we present your offer to the listing agent 
it will either be accepted, rejected, or the seller 
will make a counter offer. This is when we will 
negotiate terms of the contract if necessary.

The (P&S) Purchase & Sales agreement constitutes 
your offer to buy and, once accepted by the seller, 
becomes a valid, legal contract. For this reason, 
it is important to understand what is written on 
the contract offer. Your buyer's agent will go over 
the details of this document with you before you 
sign. However, feel free to consult your personal 
attorney before signing any legal document.  The 
full down payment will be due at the signing of 
the P&S. The amount of this down payment will be 
determined by you, and your mortgage provider.
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WHAT TO EXPECT FROM A HOME INSPECTION

The inspection is not designed to criticize every 
minor problem or defect in the home. It is intended 
to report on major damage or serious problems 
that require repair. Should serious problems be 
indicated, the inspector will recommend that a 
structural engineer or some other professional 
inspect it as well.

Your home cannot “pass or fail” an inspection, and 
your inspector will not tell you whether he/she thinks 
the home is worth the money you are offering. The 
inspector’s job is to make you aware of repairs that 
are recommended or necessary.

The seller may be willing to negotiate completion of 
repairs or a credit for completion of repairs, or you 
may decide that the home will take too much work 
and money. A professional inspection will help you 
make a clear-headed decision. In addition to the 
overall inspection, you may wish to have a separate 
test conducted for the presence of radon gas.

A home inspection can cost between $350 and $700, 
depending on the property location, the inspector, 
the size of the home and the scope of the inspection 
and reporting. It’s a good idea to get estimates from 
prospective inspectors before you choose one.  

If you are purchasing a resale property, we highly recommend that you have a professional home 
inspector conduct a thorough inspection. The inspection will include the following:

Appliances

Electrical

Roof and Attic

General Structure

Foundation

Plumbing

Air conditioning & heating

Ventilation

The reports will appear less DAUNTING if you put them into perspective. Separate the MAJOR issues 
that may cause costly repairs from the minor issues that are normal and typical in any home. MAJOR 
issues are items we can address with the seller to either negotiate REPAIR or negotiate a REDUCTION 
of the agreed upon price. Minor issues are issues you learn about and assume the responsibility for. 

HELPFUL 
WEBSITES

State of R.I. Contractor’s Registration & Licensing Board:
www.crb.state.ri.us/homeinspectors/index.php

The R.I. Assoc. of Home Inspectors: 
www.rihomeinspectors.com

A NOTE ABOUT HOME 
INSPECTION REPORTS: 
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WHAT TO EXPECT FROM A HOME INSPECTION REAL ESTATE “CLOSING”

What is a Real Estate “Closing”?

A “closing” is where you and I meet with some or all 
of the following individuals: the Seller, the Seller’s 
agent, a representative from the lending institution 
and a representative from the title company/ 
attorney, in order to transfer the property title 
to you. The purchase agreement or contract you 
signed describes the property, states the purchase 
price and terms, sets forth the method of payment, 
and usually names the date of the closing or actual 
transfer of the property title.

If financing the property, your lender will require 
you to sign a document, usually a promissory note, 
as evidence that you are personally responsible 
for repaying the loan. You will also sign a mortgage 

or deed of trust on the property as security to the 
lender for the loan. The mortgage or deed of trust 
gives the lender the right to sell the property if you 
fail to make the payments. Before you exchange 
these papers, the property may be surveyed, 
appraised, or inspected, and the ownership of title 
will be checked in county and court records.

At closing, you will be required to pay all fees and 
closing costs (unless negotiated with the seller) in 
the form of “guaranteed funds” such as a cashier’s 
check. Your agent or escrow officer will notify you 
of the exact amount at closing.

What is an “Escrow” account?
An escrow account is a neutral depository held 
by your lender for funds that will be used to pay 
expenses incurred by the property, such as taxes, 
assessments, property insurance, or mortgage 
insurance premiums which fall due in the future. 
You will pay one-twelfth of the annual amount of 

these bills each month with your regular mortgage 
payment. When the bills fall due the lender pays 
them from the special account. At closing, it may be 
necessary to pay enough into the account to cover 
these amounts for several months so that funds 
will be available to pay the bills as they fall due.
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Electric 
National Grid Electric - (800) 322-3223
Glacial Energy Elec. Supply - (401) 595-3102
Alteris Renewables Nat. Energy - (401) 396-9901

Cable TV 
Cox Communications - (401) 383-2000 
Full Channel Cable TV - (401) 247-1250

Telephone 
AT&T - (800) 222-0300 
Choice One Communications - (401) 331-2765 
Sprint - (800) 877-7746

Water  
Bristol County Water Authority - (401) 245-2022

Gas 
National Grid Gas - (401) 831-8800

Heating Oil 
Bristol Oil Company - (401) 253-8936
Dudek Oil Company - (401) 245-7843
Woods Heating Service - (401) 434-1487
Sunshine Oil Company, Inc. - (401) 253-7781

For more infomartion visit 
www.movingtori.org

UTILITY COMPANIES

Utilities | Registry of Motor Vehicles | Universities | Healthcare

Hospitals:
Bradley Hospital - (401) 432-1000        
Hasbro Children’s Hospital  - (401) 444-4000
Woman & Infants Hospital - (401) 274-1100
Rhode Island Hospital - (401) 444-4000
Newport Hospital - (401) 846-6400
Charlton Memorial Hospital - (401) 508-679-3131
Landmark Medical Center - (401) 769-4100
Westerly Hospital - (401) 596-6000
Butler Hospital - (401) 455-6200
Kent County Hospital - (401) 737-7000
Memorial Hospital - (401) 729-2000
Miriam Hospital - (401) 793-2500
Roger Williams Medical Center - (401) 456-2000
Fatima Hospital North Providence - (401) 456-3000
South County Hospital - (401) 782-8000 
V.A. Medical Center - (401) 273-7100

Department of Motor Vehicles
600 New London Ave, Cranston - (401) 462-4368
1 Joyce St, Warren - (401) 245-6957
52 Valley Rd, Middletown - (401) 846-5451

Colleges & Universities
Brown University - (401) 863-1000   
Bryant University  - (401) 232-6000
Community College of R.I - (401) 825-1000
Johnson & Wales University - (401)  598-1000
N.E. Institue of Technology - (401) 467-7744
R.I. College - (401) 456-8000
R.I. School of Design - (401) 454-6100
Roger Williams University - (401) 253-1040
Salve Regina University - (401) 847-6650
University of Rhode Island - (401) 874-1000
Providence College - (401) 865-1000









  



Walk-in Clinics:                                      
Barrington Urgent Care - (401) 245-0011
310 Maple Avenue, Barrington        

Metacom Medical Assoc. Walk-in - (401) 245-1500
639 Metacom Ave., Warren 

Warren Family Practice - (401) 247-1000
851 Main Road, Warren 
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The Federal Savings Bank
Christopher Morey
Senior Vice President
Office: (646) 668-2021
Cell: (401) 487-3065
Fax: (646) 668-3944
cmorey@thefederalsavingsbank.com
thefederalsavingsbank.com

RESOURCES

Home Inspections
Priority Inspections
Ernie Silvio
President
Office: (401) 294-4994
erniefrompriority@gmail.com
priorityhomeinspection.com

Mortgage Companies
Mortgage Network
Bethany Johnsen 
Loan Officer
Office: (401) 331-0295
Cell: (401) 419-7898
bjohnsen@mortgagenetwork.com
mortgagenetwork.com

Residential Mortgage Services
Jane A. Shanley
Senior Loan Officer
Office: (781) 664-6210
Cell: (401) 439-7535
Jane.Shanley@RMSmortgage.com
RMSmortgage.com/janeshanley

Hearthstone 
Frank Hopton
Home Inspector
Office: (401) 635-2242
fhopton@hearthstoneinspections.com
hearthstoneinspections.com

Province Mortgage
Deana Bobbin
Sr. Mortgage Advisor
Office: 401.490.4400 
Cell: 401.378.4467
DBobbin@provincemai.com
provincemai.com

Pillar to Post
Nelson DeMelo
Home Inspector
Office: (401) 390-2260
Nelson.demelo@pillartopost.com
pillartopost.com/nelsondemelo

Local Banks
Coastway
Carey Bell
NMLS #872279
Office: 1-866-300-8423
Cell: (401) 447-2091
Fax: (401) 515-3080
cbell@coastway.com
coastway.com

Washington Trust 
Jay Mitchell
Loan Officer 
Office: (401) 348-1636
or 1 (800) 475-2265 ext. 6604
Cell: (401) 480-5646
jmitchell@washtrust.com
washtrust.com
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NOTES



Terms and conditions may apply. Subject to underwriting approval. 
The Federal Savings Bank makes no express or implied warranty respecting the 

information presented and assume no responsibility for errors or omissions. 

Buying Versus Renting

RENT 5 YEARS 10 YEARS 15 YEARS 20 YEARS 25 YEARS 30 YEARS

$1,000 $60,000 $120,000 $180,000 $240,000 $300,000 $360,000

$1,200 $72,000 $144,000 $216,000 $288,000 $360,000 $432,000

$1,400 $84,000 $168,000 $252,000 $336,000 $420,000 $504,000

$1,600 $96,000 $192,000 $288,000 $384,000 $480,000 $576,000

$1,800 $108,000 $216,000 $324,000 $432,000 $540,000 $648,000

$2,000 $120,000 $240,000 $360,000 $480,000 $600,000 $720,000

$2,200 $132,000 $264,000 $396,000 $528,000 $660,000 $792,000

$2,400 $144,000 $288,000 $432,000 $576,000 $720,000 $864,000

$2,600 $156,000 $312,000 $468,000 $624,000 $780,000 $936,000

$2,800 $168,000 $336,000 $504,000 $672,000 $840,000 $1,008,000

$3,000 $180,000 $360,000 $540,000 $720,000 $900,000 $1,080,000

Not sure if you should buy a home? The rent you pay could build equity in your own real estate. 
Do you realize how much you pay in rent over a period of years? The chart below gives you 
a total picture of what is happening to your money. The rent you pay adds up to a 
sizeable sum. 

Rent
• No interest payment deductions 

• Rental payments may increase

• Landlord approval needed for any 
changes 

• No capitalization; your money 
disappears forever 

• Rental is temporary

Buy 
• Excellent tax deductions for your 

mortgage on interest paid 

• Mortgage payments could be fixed 

• Decorate and make changes, without 
prior approval 

• The value of your property may increase 
over time 

• Your house will become a home, not a 
temporary living situation; you are not at 
the mercy of a landlord 

For more information, please contact :

Copyright 2017 © The Federal Savings Bank | Co. NMLS#411500 | All Rights Reserved | thefederalsavingsbank.com

Christopher Morey
Senior Vice President, NMLS# 10300
direct: (646) 668-2021
fax: (646) 668-3944
cell: (401) 487-3065
cmorey@thefederalsavingsbank.com
www.thefederalsavingsbank.com/christophermorey



 thelinkagencyus.com 
  569 Main Street, Suite 215
      Warren RI, 02885


